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Technology Update 
TECHNOLOGY UPDATE: FINTECH  

London is increasingly spoken of as Europe's 

financial technology ("FinTech") capital. With our 

world class science and research base, the City's 

position as a leading global financial services centre 

and a regulatory system that promotes innovation, 

the UK – and London in particular – is the fastest 

growing region for FinTech investment globally. The 

FinTech industry is estimated to be worth £20 billion 

in annual sales and is disrupting both the way we 

trade and the way we bank.  

This week is London FinTech Week, when the capital 

seals its reputation as the place to be for FinTech 

businesses and plays host to start-ups, bankers, 

investors and economists from the FinTech world. In 

this issue of the Travers Smith Technology Update, 

we shine a spotlight on the London FinTech market 

and are delighted to feature market analysis from 

leading individuals at Lyceum Capital and Silicon 

Valley Bank, as well as some fascinating insights on 

those trading in this market at the increasingly 

successful Message Automation and exciting new 

start-up WhiteBox Quant.  

 

 Dan Reavill 
  Head of Technology, Travers Smith LLP 
 

  E: dan.reavill@traverssmith.com 

  T: +44 (0) 20 7295  3260 

The FinTech Investor   P02 

Lyceum Capital's Martin Wygas explains 

why London-based FinTech companies are 

currently some of the best investment 

opportunities for private equity buyers. 

 

The FinTech Company   P02 

Message Automation's David Farmery 

discusses why London remains the best 

place to base a FinTech company with a 

global reach.  

 

The FinTech Financier   P03 

Silicon Valley Bank's David McHenry talks 

about some of the recent FinTech 

financings happening in the London 

market. 

 

The FinTech Technology Lawyer  P04 

Travers Smith lawyer Louisa Chambers 

discusses the key legal issues facing a 

FinTech start-up. 

 
The FinTech Corporate Lawyer P05 

Travers Smith partner Richard Spedding 

talks about why LSE and AIM are the best 

markets for a FinTech company float. 

 

The FinTech Start-up   P06 

Leo Vicars, founder of WhiteBox Quant 

tells us why he has launched his innovative 

new FinTech start-up in London and what 

the capital has had to offer his vibrant new 

venture. 
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The FinTech Investor  
Lyceum Capital's Investment Director, 

Martin Wygas, tells us about the 

upsurge in the number of FinTech deals 

happening in the private equity sphere.  

The FinTech sector is hot in the eyes of investors 

and London, as the European tech capital, is rife 

with small businesses looking for significant levels 

of investment for the next phase of growth – be it 

capital to implement a SaaS-based product, which 

is what customers want; sales and marketing 

investment in order to scale their product 

properly; or expertise in how to professionalise 

operations and processes so that businesses can 

get ahead in an increasingly sophisticated market.   

Private equity houses are always looking for 

businesses with whom they can partner in order to 

create value.  The FinTech market is a hotbed for 

M&A activity as it is highly fragmented, which 

gives investors the perfect opportunity to 

consolidate and combine complementary products 

and services.  This level of deal activity also 

produces a perfect market for GPs to realise their 

investments through a varied range of exit options. 

Martin Wygas 
Investment Director 
 

Lyceum Capital 

 

The FinTech Company  
Message Automation's Chief Operating 

Officer, David Farmery, explains why 

Message Automation was founded in 

London and why, some 12 years on, 

London remains the best place from 

which to operate a FinTech business 

with a global client list.  

When we founded Message Automation in 2003 

London was the obvious place to locate the 

business. Our target market was, and still is to a 

large extent, the investment banking community. 

We provide software solutions to help them with 

post trade processing and control of their OTC 

derivatives – quite a specialist area. 

At that time many of our clients and prospects 

were global in nature and London was often their 

centre of expertise for OTC derivatives. From 2003 

to today, we have experienced significant changes 

in the derivative markets but London still retains a 

global importance for our target market. Even 

when we deal with overseas banks, there will often 

be a London connection. 

In addition to clients and prospects, London is a 

real source of expertise when it comes to  

consultancies, regulatory and legal advice, 

marketing, implementation partners and, most 

importantly for us, our staff. We are lucky to have 

incredibly talented staff from all around the world 

who want to work and live in London. In 2006 

University College London became a shareholder 

in our company when we acquired a spin off which 

had developed patented technology 

complementary to our own. Our Chairman, 

Professor Anthony Finkelstein, is Dean of 

Engineering Sciences at UCL and we are very 

proud of our connection with the University. Many 

of our key developers are UCL alumni and having 

access to this pool as our business continues to 

expand is, we believe, a key differentiator for us. 

In short, for so many reasons affecting all aspects 

of our business, being in London has allowed us to 

flourish. 

David Farmery 
Chief Operating Officer 
 

Message Automation 
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The FinTech Financier
Silicon Valley Bank's David McHenry 

talks about some of the recent FinTech 

financings happening in the London 

market. 

FinTech is one of the great success stories of the 

UK innovation economy. The confluence of 

technical talent, financial expertise and access to 

capital creates an ecosystem of support that rivals 

the likes of Silicon Valley.  

George Osborne’s 2014 statement of intent to 

make the UK the “FinTech capital of the world” has 

driven action across the private and public sector 

to foster an ecosystem of partnership which will 

strengthen the FinTech sector. The establishment 

organisations, like Innovate Finance and Level 39, 

bolster the Government’s efforts to nurture a 

thriving FinTech sector by stimulating 

collaboration between banks, financial intuitions, 

FinTech start-ups and regulators.   

This success story isn’t a new one. The UK has 

historically been a strong hub for global financial 

and commercial markets due to its key geographic 

and time zone location. This enables enhanced ties 

with Asia in the morning and the United States in 

the afternoon. For this reason, FinTech companies 

have many of their key clients, staff and technology 

partners in a few concentrated miles of London. 

Another testament to London’s FinTech scene has 

been the establishment of local venture funds 

focused on UK investment as well as capital 

flowing across the pond from Silicon Valley 

mainstays. These venture capital firms are able to 

see the potential in these disruptive businesses and 

provide early-stage risk capital to help them setup 

and grow.  

In 2014, CB Insights reported that global 

investment in FinTech reached more than $12 

billion, with the UK and Ireland leading Europe’s 

FinTech investment. It’s certain this trend will 

continue through the end of 2015 as the financial 

services sector goes from strength to strength and 

its role in the UK economy grows. During 2014 and 

2015, some of the most prominent names in UK 

FinTech took part in large growth rounds to help 

accelerate development both domestically and 

internationally. These include big names like 

Powa, Blockchain, Nutmeg, Transferwise and 

Funding Circle. According to PitchBook, UK 

businesses receive over 42% of the capital invested 

in European FinTech companies, and the total 

amount of investments in UK FinTech has risen 

from $54 million in 2010 to $1.68 billion in 2014 

with a total of $643 million invested so far in 2015.  

Moving into 2016 and beyond, the new wave of 

FinTech businesses in the UK offer a powerful 

combination of innovative business models and 

technology enabled companies. Banks and other 

large financial institutions are learning how to 

react to these disruptive start-ups that are 

inherently nimble and highly customer focused, 

offering greater speed and convenience. In the 

near term, the industry will see a continued ramp 

up in partnering and investing. By setting up 

FinTech funds to invest in FinTech businesses, 

banks are working to stay active as FinTech 

accelerates.  Whether it is the purchase of new 

platforms from emerging FinTech providers, 

strategic partnerships, investment or even 

acquisition, old guard financial institutions will 

continue to take advantage of innovation here in 

London.  

About Silicon Valley Bank 

For more than 30 years, Silicon Valley Bank has 

helped innovators and their investors move bold 

ideas forward, fast. Today, we provide a full range 

of banking and financing services to businesses of 

all sizes in innovation centres around the world. 

SVB Financial Group, the parent company of 

Silicon Valley Bank, has had a presence in the UK 

since 2004. The bank is committed to supporting 

disruptive technology and life science businesses 

within the UK’s vibrant innovation sector, 

including The Foundry, Made.com and ECI 

Partners. 

 

David McHenry 
Head of Global Treasury & FX 
Sales 
 

Silicon Valley Bank 
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The FinTech Technology Lawyer
Travers Smith lawyer Louisa Chambers 

discusses the key legal issues facing a 

FinTech start-up or a business launching 

a new FinTech product. 

Any start-up business has countless legal issues to 

consider before launching itself into the market.  

From premises leases to employment laws there's 

a lot to think about for any would-be entrepreneur.  

In addition, there are various legal issues that have 

particular relevance for a new FinTech business.  

IP rights  

A FinTech business is, by definition, a technology 

business first and foremost and at the heart of that 

will be an idea.  Before an idea can be 

commercialised, you will need to research the 

market in order to understand your competition -

and check whether your product inadvertently 

infringes any existing IP rights belonging to other 

people.  You should also run some trade mark 

searches and "Google" the brand name you are 

planning to use to check if any existing rights are 

in play for that name. 

Having established that your idea and name are 

both capable of being commercialised without 

infringing any existing rights, thought should be 

given to how IP rights can be used to protect both 

the idea and the name from misuse or 

infringement by others. Your business name can 

be protected by seeking registered trade mark 

protection for the name and any logo under which 

you plan to trade – in the key jurisdictions in 

which you plan to operate.  You may also wish to 

purchase one or more domain names that 

incorporate your brand name. 

Your idea/product may also be capable of 

protection via IP rights such as copyright, patents 

and design rights.  For example, a newly-

developed software product (created in the UK) 

will automatically give rise to copyright in the 

source code and associated developers' notes for 

that product.  It may also be patentable – in the 

UK and elsewhere.  A good patent agent will be 

able to advise you on the patentability of your 

product and, if granted, that patent will give you 

monopoly rights in the relevant jurisdiction for a 

fixed period.   

Regulation  

A FinTech business will also be involved in some 

way in the financial services industry.  Depending 

on the nature of the product or service supplied, a 

FinTech start-up may need to obtain regulatory 

approval before commencing trade. 

Alternatively, your product may be intended to 

facilitate regulatory compliance, in which case the 

long-term viability of your business will depend on 

how quickly and cost-effectively you can adapt 

your technology in order to keep pace with the 

rapidly evolving regulatory framework.  

Data 

Some financial products involve the collection or 

use of individual's data.  This is a particular 

concern for those offering a form of electronic 

payment processing.  The data protection 

legislation in Europe is stringent – and a new 

directive is expected from Europe in the next 1-2 

years, which will raise compliance standards even 

higher.  If you are going to be collecting or using 

personal data as part of your product or service 

offering, compliance with all applicable data 

legislation will be essential from day one.    

Payments 

Finally, if the product or service that you are 

offering is aimed at consumers, one issue will be 

how to accept payments.  One option is the use of 

crypto-currencies. The transaction fees are often 

lower than those levied for existing electronic retail 

payment systems and there is a view that using 

crypto-currencies boosts your FinTech credentials.  

But there are risks: (i) crypto-currency users do 

not have to disclose who they are; and (ii) the 

absence of the trusted "central bank" party in the 

payment process does give rise to the threat that a 

group of hackers acting in a coordinated way 

across the network could facilitate fraud. 

 

   Louisa Chambers 
     Senior Associate 
 

     E: louisa.chambers@traverssmith.com 

     T: +44 (0) 20 7295  3344 
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The FinTech Corporate Lawyer
Travers Smith partner Richard Spedding 

talks about why the London Stock 

Exchange offers attractive support for a 

FinTech company float. 

As others in this briefing will attest, there seems no 

doubt that London is the epicentre for FinTech at 

the moment. More than half of all European 

venture capital investments in FinTech last year 

went to London firms, employing more staff in the 

sector than either New York or Silicon Valley. 

FinTechCity published the FinTech50, a list of 50 

start-ups worldwide considered 2015’s game-

changers or with the potential to become major 

players in the FinTech sector, due to their growth, 

disruption and market impact – almost half of 

which were London based.  

Why is this? London has key geographical and 

timezone advantages; its pedigree as a pre-eminent 

world finance centre goes back hundreds of years; 

its legal system and regulatory regime is clear and 

consistent; innovative talent flocks to London – it’s 

a great place to live; technology, and FinTech in 

particular, is backed by mayoral and government 

initiatives. All of these are relevant factors. Beyond 

that, London is a market where FinTech 

companies can demonstrably obtain venture, 

growth and progression finance.  

High-growth FinTech companies have been going 

through the gears of financing rounds, and IPOs 

are for many now becoming the next phase of their 

evolution. UK fund managers are progressively 

adept at appreciating value in tech firms – around 

350 are listed in London already.  

The AIM Market in particular is an obvious choice 

for growing FinTech companies: fund managers 

and investment analysts have been catching up 

with the US in terms of sophistication, with 'blue 

chip' long term holders investing consistently into 

the small caps. AIM offers a beneficial tax regime 

for founders retaining a stake in their business, 

and stamp-duty free trading for investors. Whilst it 

has its critics, regulation on AIM is less 

prescriptive that the Main market enabling greater 

flexibility to grow without heightened regulatory 

costs of seeking consent or prospectus approval; 

and the same investor base can then stay with the 

company if it does an “AIM to Main” as it matures, 

with the prospect of FTSE treatment and attracting 

fresh investor support. 

To quote Marcus Stuttard, head of UK primary 

markets at London Stock Exchange Group: "The 

global tech industry is no longer just about 

software companies but encompasses a wide range 

of businesses who use pioneering or disruptive 

technology, who place technology at the 

cornerstone of what they do, or seek to change 

perceptions and industry standards by applying 

new innovative technology. The UK has a vibrant 

technology scene, which the London Stock 

Exchange is wholly committed to supporting.” 

Though undeniably there is still the prospect of a 

US listing/buyer attracting some companies, the 

UK capital markets are a highly credible avenue for 

many FinTech companies, not just as a source of 

capital on IPO, but also as an environment where 

high quality companies can retain high valuations 

and stay independent. 

  Richard Spedding 
   Corporate Partner 
 

   E: richard.spedding@traverssmith.com 

   T: +44 (0) 20 7295  3284 

 
"[Travers Smith]….is recognised for its expanding e-

commerce offering, advising web-based clients on the 

legal aspects of key technological issues. [It is]… 

instructed on outsourcings for providers and 

customers, and supported by an active contentious 

practice."   Chambers (2015) 



 

 

 

 

The information in this document is intended to be of a general nature and is not a substitute for detailed legal advice.  Travers Smith LLP is a limited liability partnership registered in England and 
Wales under number OC 336962 and is authorised and regulated by the Solicitors Regulation Authority.  Its registered office is 10 Snow Hill, London EC1A 2AL, United Kingdom. 
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The FinTech Start-up
Leo Vicars, founder of WhiteBox Quant, 

tells us why he has launched his 

innovative new FinTech start-up in 

London and what the capital has had to 

offer his exciting new venture. 

Q: What is your FinTech product and who is 

your target market? 

A: WhiteBox Quant is a new intuitive and 

transparent quantitative (quant) analysis service 

that helps professional investors improve the 

performance of their equity portfolios. 

Q: What’s your role in the business? 

A: I'm the founder, so everything is on my list, 

from product design and marketing, to accounting.  

I also have the support of an amazing business 

partner and software architect, and an incredibly 

bright analyst. 

Q: How did you come up with the idea for 

your product? 

A: I wanted to dispel the notion that quant models 

have to be complicated or ‘Black Box’ to deliver 

performance. I also felt that there was opportunity 

for a service which was completely open about 

how, where and when it worked (and even when it 

didn’t) so that investors trust the advice we give. 

Q: Why did you choose to set up in London 

and what are the advantages? 

A: It was the most obvious place. Most of my 

prospective clients are based here. But equally 

important, London is a great pool for high quality 

developers and financial analysts as well as all the 

other support functions you need to start a 

FinTech business. The icing on the cake is the  

availability of networks of people going through (or 

with experience of going through) the same thing 

as you. The network is the kicker that saves you 

from reinventing the wheel, and gives you support 

from knowing you are not alone when you're up to 

your neck in it. 

Q: As a FinTech start-up, was it easy to obtain 

funding for your business in London? 

A: It's all relative. I didn't find it easy but what 

made it easier was that I had different avenues to 

explore, and I suspect that being London-based 

was a big part of that. As a financial hub, there was 

definitely the option of trying to find a strategic 

investor, a broker for example, that didn't have a 

quant research product. I also had the option of 

placing some equity with High Net Worth contacts 

of my Personal Financial Advisor. In the end, I 

decided to pitch my idea to my friends (most of 

them entrepreneurs themselves) to raise the cash, 

and what certainly helped here was the Seed EIS 

scheme which is there for start-ups across the UK, 

not just in London. 

Q: As a business, where are you aiming to be 

in 5 years' time? 

A: The vision is to create a quant product that can 

improve equity investment returns for any type of 

investor, anytime, anywhere. London is the natural 

home for the first few years, but if we want to fulfil 

our potential, then there has to be a presence in 

North America even if it is not HQ. 

 

Leo Vicars 
Founder 
 

WhiteBox Quant 

 

 

 

"With our unrivalled mix of investors, talent and 

creativity it is hardly surprising that tech businesses 

and entrepreneurs are clamouring to be part of the 

incredible London tech story."   Boris Johnson MP 


